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Meet the Winners:

CPE’s 2019 
Distinguished 
Achievement 
Awards 
BY GREG ISAACSON

Selected by an independent panel of industry experts from 
a nationwide field of submissions, the winners of the 2019 
CPE Distinguished Achievement Awards represent the best of 
commercial real estate. In the pages that follow, you’ll meet 
exemplary professionals and read about ingenuity in dealmak-
ing, development and design, along with insights from our 
judges into what made these entries stand out. You may also 
want to view our video offering further observations from the 
judges on trends exemplified by the submission pool, along 
with photos and the write-up of the awards event, which took 
place at 10 Grand Central in New York City on Oct. 3. Special 
thanks to our judges and event sponsors.
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BEST INVESTMENT TRANSACTION: 
SINGLE PROPERTY2

01
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Pulling off a record sale in a city synonymous with 
epic real estate transactions is a major feat.

GOLD
Chelsea Market 
Cushman & Wakefield, Broker
Buyer: Google
Seller: Jamestown
Property Type: Mixed-use (office, retail)
Price: $2.4 billion
Building Size: 1.2 million square feet
Year Built: 1997

Cushman & Wakefield handled the biggest 
property deal of the year in Manhattan—and 
the largest single-asset sale ever in New York 
City—by negotiating Google’s purchase of 
Chelsea Market, a full-block, mixed-use asset 
in Manhattan’s Chelsea neighborhood. The 
property is adjacent to Google’s local head-
quarters at 111 Eighth Ave., which the search 
engine giant purchased in 2010. With owner-
ship of both properties, the company plans 
to create an urban campus that will further 
strengthen the Big Apple’s status as a tech 
innovation hub. The judges commented that 
the all-cash deal, involving a property midway 
between the Hudson Square neighborhood 
and the Hudson Yards development, would 
further support the in-progress transforma-
tion of Manhattan’s West Side. Pulling off a 
record sale in a city synonymous with epic 
real estate transactions is a major feat, the 
panel added. Cushman & Wakefield’s Doug-
las Harmon, Adam Spies and Kevin Donner 
arranged the sale.

Image by Colin Miller, from Business Wire
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process through Eastdil Secured, forming a 
joint venture agreement among the buyers 
and working with an array of public agen-
cies—including the Port of San Francisco, 
the city Historic Preservation Commission 
and the San Francisco Bay Conservation 
and Development Commission—to en-
sure the property’s historic integrity. The 
121-year-old architectural jewel is poised to 
benefit from expanded ferry service as well 
as new programs, amenities and events im-
plemented by the joint venture.

BEST INVESTMENT TRANSACTION: 
SINGLE PROPERTY

GOLD
Ferry Building  
Hudson Pacific Properties and  
Allianz Real Estate, Buyers
Seller: Equity Office
Property Types: Transit, office and retail
Price: $291 million
Broker: Eastdil Secured
Building Size: 268,018 square feet
Year Built: 1898
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Hudson Pacific Properties and Allianz Real 
Estate partnered to buy a leasehold interest 
in the land and improvements for the San 
Francisco Ferry Building from Equity Of-
fice, the Blackstone Group affiliate. Follow-
ing the all-cash deal, Hudson Pacific owns 
a 55 percent interest and serves as man-
aging member and day-to-day operator of 
the renowned property, while Allianz owns 
a 45 percent interest. The judges were im-
pressed by the formidable complexity of the 
deal, which involved navigating an open bid 

Ferry Building image by Nat & Cody Gantz
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HONORABLE MENTION
3 Becker Farm Road 
Newmark Knight Frank, Broker
Buyer: Westwood Properties
Seller: Normandy Real Estate Partners
Property Type: Office
Price: $17.2 million
Building Size: 115,422 square feet
Year Built: 1984; renovated 2013-14

Newmark Knight Frank’s Tri-State Capital Markets team repre-
sented Normandy Real Estate Partners and Partners Group in 
the sale of this Class A office building in Roseland, N.J., achieving 
record pricing in the submarket that equates to some $150 per 
square foot. The brokerage frim persuaded the buyer, a Korean 
equity fund making its maiden acquisition in the U.S., to defease 
the existing CMBS loan at its own expense ($1.5 million), rather 
than assume the loan. That created a highly competitive offer and 
a more seamless transaction process. The property in western Es-
sex County is 97 percent leased to a diverse base of corporate 
tenants and recently underwent a $2 million overhaul that reeled in 
long-term commitments by anchor tenants Mandelbaum Salsburg 
and Tompkins McGuire. The sale achieved a 9.4 percent cap rate. 
The judges called it “a good sale” that offers a healthy measure of 
potential upside.

Thank You To  
Our Industry Judges

Steven Bandolik, Deloitte

Gregg Gerken, TD Bank

Drew Johnson, Knotel

Steven Kurtz, BDO

Joseph Lauro, Gensler
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GOLD
EdR 
Greystar Real Estate Partners, Buyer
Seller: EdR
Property Type: Student housing
Price: $4.6 billion
Financial Advisors: J.P. Morgan Securities 

for Greystar; BofA Merrill Lynch for EdR
Portfolio Size: 47,000 beds

Greystar Real Estate Partners, the largest 
multifamily operator in the U.S., chalked up 
the year’s biggest multifamily acquisition by 
successfully privatizing EdR, a student hous-
ing REIT with a $4.6 billion portfolio spanning 
84 properties across 47 colleges and uni-
versities. The deal brought years of strategic 
planning to bear, as Greystar, already a major 
student housing player in Europe, had long in-
tended to bolster its U.S. portfolio to capitalize 
on the recession-resilient sector. The com-
pany saw a prime opportunity to accelerate 
its growth by leveraging EdR’s vast collection 
of premier on-campus and off-campus hous-
ing in such markets as Lexington, Ky.; Phoe-
nix; Madison, Wis.; and Charlottesville, Va. 
Judges were impressed by the creativity and 
sheer scale of the transaction, which closed in 
September 2018. “It’s an interesting way for 
Greystone to protect its investment and it’s a 
long-term play,” noted the judges.
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9 BEST INVESTMENT  
TRANSACTION: PORTFOLIO

❝It’s an interesting way for Greystone to protect its investment and it’s a long-term play.❞

Image by Thomas Watkins; courtesy of EdR
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GOLD
430 California Street  
Kennedy Wilson and Takenaka Corp., Landlords
Tenant: WeWork
Property Type: Office
Lease Size: 253,000 square feet
Broker: CBRE for landlords and tenant

Little more than a year after Kennedy Wilson and Takenaka Corp. 
acquired 420 California St., the joint-venture partners signed an 18-
year, 253,000-square-foot lease with WeWork to occupy all 19 floors 
of the landmark office tower in the city’s North Financial District. The 
unusual, off-market deal marked the flex-office giant’s first full-building 
lease in San Francisco and made it the sole tenant of the property. 
For more than a half century, the tower and adjacent 27,000-square-
foot bank branch had been fully occupied by the owner, MUFG Union 
Bank. That presented a unique challenge for the leasing team, which 
managed to secure the departure of the long-term existing tenant 
while nailing down the WeWork lease. After acquiring the proper-
ties in December 2016, Kennedy Wilson and Takenaka Corp. hired 
Gensler to lead a multimillion-dollar overhaul and repositioning that 
included modernizing the lobby with an updated layout as well as the 
building-wide addition of amenities. Conor Famulener and Phil Tippett 
of CBRE represented Kennedy Wilson, while the firm’s Luke Ogelsby, 
Carl Hansen and Anthony Gatti advised WeWork on the lease. Over-
all, the deal was “pretty creative, surmounting some real challenges,” 
the judges observed.
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BEST LEASE

Overall, the deal was  
❝pretty creative, surmounting  

some real challenges.❞
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SILVER
The Wharf Phase 2  
Hoffman-Madison Waterfront, Landlord 
Williams & Connolly LLP, Tenant
Property Type: Office
Lease Size: 290,000 square feet
Brokers: JLL for Hoffman-Madison Waterfront; Savills Studley for Williams & Connolly

Since 1992, Williams & Connolly LLP, a premier law firm, has occupied a single office in down-
town Washington, D.C., that now houses more than 600 attorneys and professional staff. The 
firm’s decision to leave its longtime home and lease nearly 300,000 square feet within the 
second phase of The Wharf was a major vote of confidence for the $2.5 billion, mile-long neigh-
borhood in Washington’s historic Southwest quadrant. The deal with the Hoffman-Madison 
Waterfront team of PN Hoffman and Madison Marquette makes Williams & Connolly the anchor 
tenant of two connected office towers on parcels 6 and 7. Judges were impressed by the feat 
of scoring a large-scale commitment from a firm that had long been located closer to K Street. 
Hoffman-Madison Waterfront kicked off construction of The Wharf’s 1.3 million-square-foot 
second phase in March of this year, and delivery is expected in 2022.



14    Distinguished Achievement Awards 2019 | Commercial Property Executive

2
01

9 MOST EFFECTIVE PROPERTY 
MANAGEMENT PROGRAM

GOLD
Anaheim GardenWalk  
STC Management, Property Manager
Owner/Investor: STC GardenWalk LLC
Property Type: Retail
Financier: CTBC Bank
Architects: Ideal Architect, Mour Group

Anaheim GardenWalk took home the gold for most effective property 
management program owing to STC Management’s creative strategy 
for turning around the formerly distressed outdoor retail center. The 
company acquired the property neighboring the Disneyland Resort 
in December 2018 and rapidly signed up dozens of diverse tenants, 
boosting occupancy from 58 percent to 94 percent. The property in 
the heart of California’s Anaheim Resort District now bristles with a 
mix of retailers aimed at both local and international visitors, creat-
ing a thriving dining, entertainment and shopping destination spanning 
460,000 square feet. Working closely with local entities including the 
city of Anaheim and the Anaheim Chamber of Commerce, STC Man-
agement introduced community events, made it easier for many ten-
ants to open and rolled out property improvements to bring a lush and 
green quality to the centrally located project.

The property in the heart of the 
Anaheim Resort District now bristles 
with a mix of retailers aimed at both 

local and international visitors, creating 
a thriving dining, entertainment and 

shopping destination.
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MOST EFFECTIVE REPOSITIONING/ 
REDEVELOPMENT PLAN2
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GOLD
390 Madison Avenue  
L&L Holding Co., Developer
Owner/Investor: Clarion Partners, on behalf of  

New York State Common Retirement Fund
Architect: Kohn Pedersen Fox, design architect;  

Adamson Associates, architect of record
Property Type: Office
Building Size: 850,000 square feet
Rent Range Before Repositioning: $40-$50 per square foot
Rent Range After Repositioning: $80-$120 per square foot

L&L Holding Co. redeveloped a gloomy, mid-century office building in 
the heart of Midtown Manhattan into a sleek, modern tower with a new 
name, new dimensions and a roster of prestige tenants. Managing 
agent Clarion Partners chose L&L from seven development firms to 
transform the property, previously called 380 Madison Avenue, by re-
massing and repurposing the existing 291-foot structure into a taller, 
slimmer skyscraper rising to a height of 373 feet. L&L worked with 
its project architect, Kohn Pederson Fox Associates, to remake the 
tower in compliance with city zoning rules that forbade tearing down 
the building or increasing its square footage. The re-massing process 
required crews to remove millions of pounds of steel and concrete 
from the building’s base and add eight floors at the top. The work 
elevated the building’s height from 24 to 32 stories and opened up 
its floorplates, creating large new column-free spans, a series of dou-
ble-height floors and a triple-height amenity space, along with a new 
energy-efficient façade with floor-to-ceiling glass. Before completing 
the renamed 390 Madison, L&L leased out 100 percent of the available 
space in the property to three tenants, including JP Morgan Chase, at 
double the previous rents. All in all, the strategy showed real out-of-
the-box thinking, the judges noted.

All in all, the strategy showed real  
out-of-the-box thinking.

Images by Alan Schindler
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TWA Hotel 
MCR, Owner/Developer
Architects: Beyer Blinder Belle, Lubrano Ciavarra Architects
Property Type: Hospitality
Building Size: 600,000 square feet of project space

The TWA Flight Center at John F. Kennedy International Airport closed 
its doors in 2001, when modern airliners grew too big for the beloved 
architectural landmark to support. That created an opportunity for MCR, 
helmed by CEO & Managing Partner Tyler Morse, to reinvent Eero Saa-
rinen’s 1962 masterpiece as a first-class hotel. MCR and MORSE De-
velopment restored the iconic property—adding 200,000 square feet 
of restaurants, bars and retail outlets—and constructed two new hotel 
wings featuring 512 guestrooms and views of the airport’s runways. 
The reimagined property includes a 50,000-square-foot event and con-
ference center that can host as many as 1,600 people, the world’s big-
gest hotel gym—spanning 10,000 square feet—and the famous flight 
tubes to JetBlue Terminal 5. 

HONORABLE MENTION
10 Grand Central 
Marx Realty, Owner/Investor/Developer 
Studios Architecture, Architect
Property Type: Office
Building Size: 500,000 square feet
Rent Range Before/After Repositioning: $44/$72-120

Marx Realty teamed up with Studios Architecture to launch a $48 mil-
lion repositioning of 10 Grand Central, transforming an off-the-radar, 
Class B building on Third Avenue into a trophy asset with hospitality-
infused office space. The overhaul involved shifting the entryway of the 
1931-vintage building from Third Avenue to its original location on 44th 
Street, enabling owner Marx Realty to reorient the property toward 
Grand Central Terminal. The companies redesigned the seventh floor 
to include a 7,500-square-foot indoor/outdoor lounge and café space 
with an adjoining conference facility, added a terrace with fire pit and 
remade the lobby and entry portal to feature a high-end hotel vibe. 

Marx Realty signed nearly 150,000 square feet of leases with a diverse 
array of firms since announcing the repositioning, bringing occupancy 
to 91 percent with a 38 percent return on investment. Rents have in-
creased by more than 75 percent.

10 Grand Central photo by Melissa Goodin; TWA image courtesy of M&T Bank
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BEST DEVELOPMENT 

GOLD
Aventura ParkSquare  
Integra Investments, Developer
Property Type: Mixed-use (office, retail, hospitality,  

multifamily, senior living)
Project Cost: $250 million
Project Size: 1.2 million square feet

Integra Investments won plaudits for this five-building project encom-
passing the last undeveloped parcel in Aventura, Fla., a Miami suburb. 
Completed in August 2018, Aventura ParkSquare is a health- and well-
ness-themed destination comprising office, residential and retail com-
ponents as well as a hotel and assisted living facility—all developed 
simultaneously. Completing the project on budget required meticulous 
tracking as well as intense coordination among the developer, design 
team and contractor. Judges praised the thoroughness and effort that 
went into the project as well as the richness of the mixed-use offerings 
packed within the compact 7-acre site. Integra Investments tapped 
Zyscovich Architects to design the property, which offers 100,000 
square feet of Class A office, 40,000 square feet of medical office, 
50,000 square feet of retail and 131 condominiums in addition to a se-
nior living facility with 230 beds and the 208-key Aloft Miami Aventura. 
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Judges praised the thoroughness and effort 
that went into the project as well as the 
richness of the mixed-use offerings packed 
within the compact 7-acre site.
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SILVER
Mellody Farm  
Regency Centers, Developer
Property Type: Mixed-use (retail, multifamily)
Project Cost: $191.2 million
Project Size: 1.4 million square feet

Regency Centers pulled off a complex feat by developing Mellody 
Farm, an open-air mixed-use project on an historic site in Chicago-
land’s affluent Lake County. Its 54 acres constitute the final parcel 
to be developed on an estate originally owned by Samuel Insull, the 
founder of General Electric Co. The REIT worked closely with state, 
county and village authorities to coordinate approvals for the upscale 
development, which provides more than 260,000 square feet of re-
tail as well as 260 luxury apartments across 12 buildings. Regency 
curated the retail to include top national brands like Barnes & Noble, 
Nordstrom Rack and Whole Foods Market, and tapped Focus to cre-
ate the residential portion, which was built to National Green Building 
Standard guidelines. More than 18 percent of the land is dedicated to 
conservation easement. The judges praised the project’s exceptional 
creativity and unique use of century-old reclaimed material in mixing 
modern-industrial and eclectic architecture, vibrant murals, rustic fin-
ishes and artisan-crafted benches.
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SILVER
Harlow  
Hudson Pacific Properties, Owner/Investor/Developer
Architects: Rios Clementi Hale Studios,  

House & Robertson Architects
Property Type: Office
Project Size: 106,125 square feet

Harlow’s architects drew inspiration from Hollywood history in designing 
the four-story creative office building, which will sit on an active studio 
lot. Developed by Hudson Pacific Properties and designed by Rios Cle-
menti Hale Studios and House & Robertson Architects, the $82 million 
project will feature a greenhouse-style design that pays homage to the 
glass stages of the 1920s. The project, which is targeting LEED Gold 
certification, will provide open, light-filled floorplans, an 8,000-square-
foot exterior mezzanine-level terrace, outdoor seating and such sustain-
able landscaping elements as stormwater harvesting and a geotextile 
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UNBUILT

The Interlock  
S.J. Collins Enterprises, Developer
Owners/Investors: S.J. Collins Enterprises, Georgia Tech
Financier: Armada Hoffler
Architect: Wakefield Beasley & Associates
Property Type: Mixed-use (office, retail, multifamily,  

single-family, hospitality)
Project Size: 301,844 square feet

This complex, modern Atlanta community integrates just about every 
major property type except logistics. Developed by S.J. Collins Enter-
prises, The Interlock will provide 200,000 square feet of creative office 
space, 105,000 square feet of retail space, 350 apartment units and 
70 single-family homes, in addition to a 145-key boutique hotel under 
Marriott’s Tribute Portfolio brand. The property will also feature a luxu-
rious rooftop venue designed by Slater Hospitality. Master developer 
S.J. Collins is teaming up with Three P Partners on the hotel, while Ter-
williger Pappas is developing the multifamily piece. Georgia Advanced 
Technology Ventures, an affiliate of Georgia Tech, will run an incubator 

space in the office component. WeWork has also signed up for space 
at The Interlock. The $450 million project broke ground last year and is 
expected to be complete in late 2020. The judges commented on S.J. 
Collins’ $90 million investment in infrastructure improvements and the 
project’s potential to redefine the industrial corridor.

living wall. The property will also incorporate healthy building materi-
als and electric vehicle charging stations. Judges felt that the design 
stands out for its architectural expressiveness and ambitious approach 
to sustainability. On the whole, the judges noted, it is “pretty cool.”



   CPExecutive.com | Distinguished Achievement Awards 2019    21

Vermont Corridor  
Trammell Crow Co., Developer 
Gensler, Architect
Owner/Investor: Los Angeles County Facilities Inc.  

(SPE of Public Facilities Group), via 63-20 tax-exempt bonds
Property Type: Mixed-use (office, retail)
Project Size: 468,000 square feet of office, 3,500 square feet of 

retail, plus parking structures

Vermont Corridor, a transit-oriented development in the Koreatown 
neighborhood of Los Angeles, will ultimately feature a 21-story, Class 
A office tower designed by Gensler, a 172-unit multifamily community 
and 72 units of affordable senior housing, along with a YMCA Commu-
nity Center. Trammell Crow Co. partnered with Public Facilities Group 
and Meta Housing to develop three parcels near a Metro Rail station for 
the project, which kicked off last year. The first phase will consist, upon 
completion in 2021, of a $305 million, 468,000-square-foot office tower 
that will house the new headquarters of the Los Angeles County De-
partment of Mental Health above a podium parking structure and 3,500 
square feet of retail. Judges were impressed by the complexity of the 
undertaking, which is located in the city of Los Angeles but sponsored 
by Los Angeles County; the dual jurisdictions require a rigorous approval 
process and collaboration with both city and county agencies on every 
element of the design. The project also involved a phased temporary 
certificate of occupancy to allow 800 county employees to use the new 
tower’s parking structure while the adjacent parking structure is rebuilt.
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Join our online 
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SILVER
Kevin Shannon 
Newmark Knight Frank
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SALES BROKER OF THE YEAR

Steven Golubchik  
Newmark Knight Frank

Kevin Shannon has sold and marketed more 
than $65 billion worth of office, industrial, self-
storage, retail, land and mixed-use assets 
over the past 20 years. Based in the firm’s El 
Segundo, Calif., office, the executive serves 
as co-head of U.S. Capital Markets. In that 
capacity, he leads a team of 21 profession-
als focused on asset sales and acquisitions 
on behalf of domestic and offshore investors. 
Shannon joined NKF in 2015 after nearly a de-
cade at CBRE, where he served as vice chair-
man & managing director for the West Coast 

Institutional Investment Group and leader of 
the Western United States Office Vertical. 
Blockbuster deals by Shannon’s team at NKF 
include the $145 million sale of the Bellevue 
Central Business District Gateway Develop-
ment Site, which is earmarked for the devel-
opment of a $1.8 billion trophy mixed-use 
project in Bellevue, Wash. NKF represented 
Fortin Group, which sold the site to Canada-
based Pinnacle International in October 2018. 
“The quantity and scale of his transactions are 
impressive,” judges said.

As vice chairman & co-head of NKF in North-
ern California, Steven Golubchik has spear-
headed the growth of the region’s Institu-
tional Capital Markets platform for the region 
from a three-person private capital team to 
a 36-member institutional team in just a few 
years. The team completed more than 75 
transactions valued at more than $6 billion 
in 2018 alone, only two years after the plat-
form’s inception. Golubchik has been instru-
mental in the growth of NKF’s national Capital 

Markets platform since he joined the firm from 
HFF in 2016. The property veteran, who has 
closed more than $20 billion worth of invest-
ment sales and finance deals throughout the 
West Coast, has consistently been honored 
as a top producer at the firm. Notable accom-
plishments include the $429 million sale of HQ 
@ First, a Class A office campus in San Jose, 
Calif., this past March. Mori Trust purchased 
the three-building, 591,045-square-foot asset 
from Lane Partners. 
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HONORABLE 
MENTION
Doug Banerjee, Greysteel

Doug Banerjee has driven $1.5 billion in total 
sales and structured finance volume during 
his tenure at Greysteel, a performance that 
earned him the firm’s 2018 Broker of the Year 
award. Recently promoted to senior manag-
ing director, Banerjee joined the firm in 2014 
to launch the Texas practice and now leads 
an investment sales and structured finance 
team that has grown to 13 professionals in the 
company’s Dallas, Fort Worth and Oklahoma 
City offices. A standout deal of 2018 was the 
sale of Landings of Carrier Parkway, a 281-unit 
multifamily community in Grand Prairie, Texas. 
Banerjee’s client, the nonprofit David Nicklas 
Organ Donor Awareness Foundation, devel-
oped the property and has since acquired land 
in the area with plans to develop 1,100 addi-
tional units. Banerjee is also recognized for his 
mentorship, client relationships and commu-
nity involvement, including his active support 
for organizations such as the American Cancer 
Society and the Cystic Fibrosis Foundation.
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GOLD
Jennifer Laforest 
Cushman & Wakefield

As associate director for Cushman & Wake-
field’s Asset Services team, Jennifer Laforest 
oversees 1.3 million square feet of properties 
for Boston-based Beacon Capital Partners. 
The young executive based out of Arling-
ton, Va., leads and coaches a 16-person 
team, earning plaudits for her outstand-
ing performance at the brokerage and her 
client-focused approach. Described by the 
judges as “a well-rounded professional,” La-
forest joined the firm in 2018 after six years 
at Washington, D.C.-focused REIT JBG 
SMITH, where she handled more than 2 
million square feet of trophy assets. Prior to 
that, she worked for five years at commercial 
real estate firm Akridge. Judges were im-
pressed by Laforest’s career pedigree, agility 
as an asset manager and accomplishments, 
which include service to such tenants as the 
Department of Defense, Boeing and Whole 
Foods. They also cited her industry leader-
ship, through such roles as 2019 president 
of the Institute of Real Estate Management’s 
metro Washington chapter and active mem-
bership in Cushman & Wakefield’s Women’s 
Integrated Network.
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RISING STAR

Judges were impressed by Laforest’s career 
pedigree, agility as an asset manager and 
accomplishments, which include service to 
such tenants as the Department of Defense, 
Boeing and Whole Foods. 
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Ben Shapiro 
Newmark Knight Frank

SILVER
Alvin Mansour 
Marcus & Millichap

Alvin Mansour’s relentless drive and prolific 
deal-making have earned him consistent rec-
ognition by Marcus & Millichap as one of the 
firm’s top agents. In his role as San Diego-
based executive managing director of the 
firm’s Institutional Property Advisors division, 
Mansour leads a team that handles the listing 
and disposition of more than 250 properties 
at any given time; last year alone, the team 
completed 182 deals with a total volume of 
$485 million. “He seems to be driving all the 

retail at Marcus & Millichap,” the judges com-
mented. Mansour’s vision for the industry has 
helped transform the challenging niche of 
retail and single-tenant, net-lease commer-
cial brokerage. The executive, who has sold 
more than $5 billion in commercial real estate 
over his 15-year career, is actively involved in 
philanthropic endeavors, including the Adopt-
a-Refugee program in coordination with the 
Knights of Columbus.

Ben Shapiro and his team oversaw 197 trans-
actions last year with a combined value of $2 
billion. In his role as executive managing di-
rector at Newmark Knight Frank’s New York 
City headquarters, Shapiro draws on deep 
experience in the Manhattan market to focus 
on the representation of large corporate ten-
ants and institutional owners. In 2018, Shap-
iro received the Most Ingenious Retail Deal of 
the Year award from the Real Estate Board 

of New York for Peloton’s 35,000-square-foot 
lease of a flagship studio space at 5 Manhat-
tan West. He also won plaudits for represent-
ing Peloton in the lease of 313,000 square 
feet for its new headquarters at 441 Ninth 
Avenue. Judges remarked on Shapiro’s ver-
satility; along with representing tenants, he 
also handles large transactions for such insti-
tutional owners as Angelo Gordon, Hines and 
The Blackstone Group. 
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How do you   turn benchmarks into better decisions?

“ We use Asset Intelligence benchmarking to see  
how we stack up in comparison to rents, expenses 
and occupancy measures. It helps challenge your 
team members to look at the data and it really 
turns them into business managers.”


